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2. R EINRPHBEEINOY—r T4 YT DFE )
2-1. TAXVATOI=r T4 ¥ 7 OitE L HARNDEA
2-2. %—=r 74 vIREOBETOEL A
2-3. X=FTA VT -arkTNOEE

B ebE|TERDLY—F T4 v T
3-1. BEEHOMIIFEFE  STPEE~—rT 17 - I v 7R
3— 2. BHIBHE - EHEIR OB & i
3-3 xR DRI EIAD 5T 3CHHT

4 [ 2 DbE|TEZLY—T T 14 v 7O & i

1. 3UBHIC

HARSLHADOZ EDLE, MFEILDbIR EIE, A0 [AZLOEHN] R [k 1Y 7% B
DFEFZ ISR L TV b, ANHOBE DG L2 b ERHMFEI LHLEIE, RV
HERTEHEDOAFEHED N4 DAFOAE L UTEED #sh T & 7,

:@li&:kb?m,ﬁﬁ@iﬁ%waﬁwrﬁ47x94wﬂﬁaﬂ@Jmu%ﬁﬁ
THEBH B ZHL, COXI BT TR A VoL, MBI, HE %
FBle L2 EOMAOEETHELEbIMETH L, TD2D, - bEREDOEEZ)
RIATAY AN EOEFRE, KA TOAFRLER EORMERD, 3 5ITIERENRIL
Ao & &\ NHBEROBERINI S F5T2WHEOEZTTRWZTT, Hiiz e tlmz i
LT NDHDTH 5,

LT, [®—=% 74 v 7 (marketing) |1k, 7 AU DYV R RAEE % Ok
ELTWw5BS, Converseld, =477 4 ¥ ZHISEDR TOMGHER [~—7rT 1 v 7D
Btk [ 12onT, ZOMBOEEMZHLOPTIRE LY Shauife 2y, Zhbl
X, [=—=rT4 /7?4%;:%% (controversy on marketing science) 1 4%, ¥~ —# 54 7

1) FA7AF AN, THEEH] F2EMEE 233, BV T, 94725 4 i, Ll Tw
B, ZhUE, BB LT 2 v S NEBIRFIRBICH L DOV AEX oL T2 VICETRATY S, Ao L
TV, KERLED L) RFRERE ST 2 —7 7 3 — (new family) R EXDH Y, —H, FrLwg
A TAZANE LTHE U7z, [EIS - 79 - 411 (1997), p. 613.]

(2) =i - I (2003), p. 253,

—191—



FHPOMEL - bOMTHEENTERY, 20X, ~—FrF1 vV FilHE~ —
rF 4 YT OREEE WS S % 51, [BLE (theory) | & [ (practice) |
DWMZEEE) < —F7 74 ¥ ZEIEHIE, 2 &b SORZOFER TR 22 (BlH) &
HeDF 4 7X5 4V (FE) IZH@T 200552 L \VR 5.

EBIZ, EVARR T =)V EIHEN S #%E RKEBED MBA (master of business administration)
THESEEHRR~Y =7 T4 ¥ TSR OARE DS, TEbETTTITBREN Tz E ) Fifl
DHEAET Do PIZIE, ~—F T4 7 - a5y bofkiE (2008) 1%, [v~—r T4 v 7Dav
PIF U NELT, 7947 Y NOERER EDI2DIZ, v =T 4 ¥ TR E O A DEEY —
WEBFELTE. ZOBBT, WAL LA OFEBERBE RRMLLT, [v—FrT1 27D
RG] Zoh BN 2T TERD, ZOREDELIL, $TI, [2EDE] R [ iE] T
BPWENTWE W) DB ol R~ =T 47 - VY —F el E R E% - TIEl
SNTEBDOFEE LD, WO L bIRETHEICEKHEIN TS, X512, TEbEIE,
7547 MIb—FTELIRTL, bRIRTV, LI Xy bbdhorz] Y ERRTWwA,

UED XS, AT, E8R#E LTl b, EIX~v—F7 T4 ¥ 7S
BIL~—r 74 v OO ENS, =7 T4 ¥ VBRI OWH AR Z &
DERPHFAILDLEWCHEHLT, ~—Fr 74 YT HEOMG L EROMRETERTH L
zHWET 5,

B2, AETIE, 7TAVHEARIZBUIE~Y—F T4 vy 7HBEORE T O AL~ —
TT4 YT Ay T bOEBERNY L5, FERENRPHEEEENOY =T T4 27D
EEEIZOWTHET 5o

BT, ARTIE, =7 T4 ¥ TR O ORI & 7 B A SR R0 B4 g %
F=ICLT, =774 Y IRV HARD Z b ERHFZ L b E 2 iy
Bo IS, AKRTIE, STP(RF Ay F—Yay, =54 07, BV a=v 7))k
Wl ~—2r 7407 Iy A, FEERORIRE &, 3CHH (BEHH, BAHH, H
W) O3ODHRICHEEE YT, HADZ L b ERWMHAZ L b EDHENLELET S,

2. BEERAXHEEERDY—FT1 2 TDEZLE
REITE, 7AXVAELARICBILAY—7r T4 v 7RBORETORL A< —r5 4 v

JFearye 7 NOEEZWNY NS, R a v e~ —Fr T4 v rERa VLTS
PRI L, BEEINRHEEEENOS =7 74 ¥ 7 OBEEWIZOWTKRE T %,

(B) =774 v rRFmSE UTORBERTSHIE > T ho H LERY (19454~ 1940 4EUK) 1%, =
AFEEI E LTES T 5, 2oL, BRENLNSHME L L CoRElEn S T& 7,
4 2B lE (1940 AR~ 1950 EACHE) &, BHEaBamFlTh D, ~—7 74 ¥ 75, Baehsain
DELLHPITHERDPYTHNTE 72, 5 3BRE (1960 AL E ~ 1960 4EA ) 1&, BH#4mdlicanh,
=T T4 YT, B LTOLRG R L TW S0 Eeasimd ST & 7z AR (1960 4EAL
~ 1970 fCH ) 3, BBk & 5 IZRER Fm Il TR R L, — T = T4 Y ITRED
BB R ELDFE L S NTze H5ERE (1970 FAT I ~ 1980 E A ) 13, R rmsdicdn, ~x—r 74
YIRS, EOREE AR T R E S dvim s S W R, p. 253, ]

(4) Rk (2008), pp. 4 — 50
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2—1. PAYHTOY—IT1 > TDOREEBEANDEA

R—=IT T4 v TOEL, EEOBZ O marketing® ¥ A F R LIHETH B,
Y= T4 VT OEMRZ OB, T AV A THRAELTLS, H-MKEAZ LD
ELTBY, ZoFMMERIL, FEFEICEBNOAEIMNC LV THL, ~—T7 T4
7 OSMMEEEE, 1900 ~ 19104EE, 7 AV IO I AL A2y YV RFER 2 —F—7
Kz, AN I AKRE, ANA FMIEKRE, N—N—= FRF% BT, [ (trade) |
R [#G% (commerce) |, [Vt (distribution) | 7% & OFEEIG | D FEHN WL HE 237
bBNBEHIHh-72ZETHEEVDRTNS Y,

ZLTC, =774 Y7 OBEMEH S NIED72D1F, 19024EDT X)) A DR TN
=7 K% T “marketing of product” &\ f#JEAFHFE L, 1910427 4 A3 Y YV KRE¥T
“marketing method” &\ 9 DB L 7= OB ZFOMETH 5 9, X512, Butler (1914)
B, (=451 vl — VA< Yy T (Marketing Methods and Salesmanship) |
DEEZTUTL, Z2OEBOHTI—Fr 54 72 WIHBEPEHShTwe 7,

CTHICH LT, WO HARTIE, [HRS] R (w2 EomEMEHshTa Y,
WA 304E, WA H AR AR (B AW EEAN B AREEEART) I2XD, REkk
BEWEHDBT X)) AIRBEN, ZOBIII—F T 1 ¥ ZOEEMEIERH SN, BED
BEAISLAEIS, HAREFEMARBL D <—4F 1 Y ZHEHRE SN, HRIZBWTH~—
FIA Y ZICET ABLY, BEICET > Twoz Yy 20k, BRIB0EE 2 5 A
404ERICE D HRO B ERFREM ORI, HAORBELAHLELT, ~—F T4~
T DR OREEFEDS, RAESEZ FULIA S HAMRIZE R L Two 7z,

ZLT, =774 ¥ 7 OHmCRERED, HAOFRLEBRIEA SR, it
R EAPREE L X9 & LTwb, I (2001) 1k, =7 T 4 ¥ 7 OEMREOREHLD
FEoRs e LT, (1) SEMBICED Y 2 B, (2) EARHE - IR FHARICE DD 7% <
VE, B) =774 73R E (HHOPICwWBHER) 2590, () HEZIZHTD
WRHE KDL, LI 4HEFFTND Y,

COEI =TT 4 7OMEE, BED=— X (needs : &E, HR) LB L
(customer satisfaction : CS) ZH.DMZE EZ A0, [HoTH L2 MHMA] 2F 2 TD
DG TH B EERTHIENTEL W RUIRLZZEIE, =T T4 Y T DER
H ORI, B —EC2AOMEETH L EEOWMEZELIETCHR )AL XY V7
(selling: M L5E 1) JOFMHTIE %R <, BF = — ALK LOTHER S Z MK L T,
BELBEORMN TR 2 IBREZET L2EZHTH 5,

ZLT TR, SEERIC—T T4 Y TOEMRFOREFE, F LT, v —F
TAVITDEZHMMER - ANOEDITBELEEINLIRRIZLZ>TVWE,2F ), ¥~—7F

(5)  H_k (2001), pp. 10 — 11,

(6) A - BUEE - =3 (2012), p. 26

(7)  Hi48#E (735), pp. 10 — 11,

(8) [LE#E p 2

(9)  HAREREMEARLE (1957),

(10) Wi¥eH (JE5), pp. 2 — 30

(11) 7v—E2#EKFk (2009), p. 7.
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Rl Y—FT1 7Ly
%z N 0% #

HICE 2 [HoTHHRBUEMADLD ]

H ﬁﬁ&%ﬁ%ﬁ%&auﬁ%fkﬁ,%%%#o%ﬁmt%wvv;%
A BRI ZIED 1Y

TR S BE (= REIFy v P22 b5 TMHT)

BT LHHEAL Vb J#% = — X, KBF (W% e ZN), AL

SR, RUEDy, BEEN, SRNEEE~OZ DY, [t~ —
T4 Y TICEHBRTE B ] & v ) B3k

NEARE NN T RN ARG (R E e ol

[FENRVOREFEOHERD AVLY) 2Vh s |

[MBER R ORNRWET 2] Rl

L s 7 a— U AREE RS RE (2009), p. 8.

LENDLLHEZRAF IV

R—=T T4 T ER L 20D
Y1 7 B

TA 7L, RGO~ =T 4 v TR O HIERRRE, X 5121, SO LV

NEFRE PR LTETN2,2F), AT YTV - =T T4 Y TOHNENTH S
BHEBHLVIET IV, =T T4 VT I RAELTOY—=F T 14 ¥ 7Tl
DHEOT =T T4 Y ITEHERERZ ONBVRRIC RS> TE TS,

2—2. Y= 4 > RBORETOEX

#F21%, [~—4 71 » 27 BM (marketing thought) | ®FEBEREIZOWT, (1) 1900 ~
19104 (FE R OIEAR), (2) 1910 ~ 19204F (BT O FAY), (3) 1920 ~ 1930 4 (FL A1k
D), (4) 1930 ~ 1940 4F (FE I OWEL), (5) 1940 ~ 1950 4F (FaFAii D RAX), (6) 1950
~4%MH%Aﬁ%w®ﬁﬁ)anm~1wwﬂﬁ%m®%ﬁ%@nwuvwwﬁﬁt
ZALDE) L) K912, 10ET LXK G LD DTH 5,

ZLT, Ki#(1992) 1k, SO10ETE DX, 19504EF TEZNLFEELC, 2212k
XML TEZBLEDD S LIRS 5705 19504EMICAS L, Oio~x—4 5107
BRI EINET LW~ —47F 1 273+t 7 b (marketing concept) | 73,
Bl ahs X912 ks Y RETE, B~ — 74> 7 - ave 7, EDXH %
NEZFHODLDLEONIZOWT, RENREZ BT 5,

2=3. Y= TF«42J AT NDEE

=T 747 -arte7 el REREICBIL2HBICHTE2EITZ3L, 20
9%~ —r74 v 7 are 7 M, SEIEMBRSETIREHEHINTEEZH
Thb, LT, BRATE, HEZBTLEZHEET 2E%E, &5V IIHEZHEZMH T 5
[~—7 7 4 ¥ 7 & (marketing orientation) | DEEMEDS, HRINTETW5,

Kotler (1991) 1%, ~—# 74 v 7 -2t 7 bDOEEIZOWT, (1) 4 EEIN (production
orientation), (2) #5319 (product orientation), (3) WX 5% & 17 (sales orientation), (4)
~ — /4 7 4 ¥ 7 &I (marketing orientation), (5) %t 4 & 1) (social orientation, socio

(12) K#E (1992), p.2 - 3.
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xR2 YT UBHEORE
R X 9 % KL o K

1900 ~ 191095 |, = o )y \0 5 A L, 2 Ao b,

G R OBAL)

1910 ~ 1920 4¢ e S . e s
BEA T R R=T T4 v TDOIEIELRMEN, MO THEIN, EFXSNT2,
1920'\’ ].93055'3 _ — < > N 7 s H AH AN Y -

G oL DAL R=T T4 Y TDIFEITTE LR BEOKELIED Sz,

1930 ~ 19404 | KW 0B CTORENED SN, ~—Fr T4 Y ITHEDTZHD
(&R DI FrLegrkdRAas N,

1940 ~ 1950 4§

RO L= — XIIB R AL, RO BB OFEHEi T b7z,

GELL

1050 — 10604 | ERAIOBBSTEE MY 5720, <A Y — 0 RERE OB
e E o | TER SN, BRI OIS Sh, S 512, BT 5

TP | J 2B COMAAMA SRS L 2k 5 720

1960 10704 | EEUGEOBL, B ERIOBLI, ¥ A7 L RIVELY, HRE<—7

GERLoRE) | 7177 E BEORE HBLI oMY, RIMS T2 &

:) 0:7:3:0 f:o
1970 ~ 1980 4¢ HETED, <=7 74 Y 7R ODOTIERL, v—7 T4
GEEAL DAL YT, MRTEEGZ DL V) BKRT, faMEE YT T4
AR Y7L OBESERIND L) Ik o7z,
W RBER [~ = 7 1 v 7 BB L5 |, REE - —ARERIE - EHER - TRESE - AT -
Wzt [~ =774 ¥ 7 EHBBRITEH—~ =7 74 27 - A T Z0HER— BRREEE Q)), f
B[, 19924F, p. 2 — 3 & BRI TER,

orientation, societal orientation) ®52® L XV IZ KB 2 1Y,

BILIZRL72 & 912, (a) BEEERIE, [REONTENME] ~OMHITH 2 DI LT,
(b) ¥ =% 74 ¥ ZEINE, [EEOIERERMYE | DM TH 2 HICHEDG A SN D M,

COX)Bx—rT4 v TENG, [REOHWEROEIL, ¥—7 v Mlio=—XL
Tk Y WML, EE LVEEHAZ FEMAE LD D, KD AEMICERL (RIS
ZETHHIPERFEINTVE, Z LT, ¥=F 74 Y ZEE, ()~Y—4 v k74—
H A, (2) HEER, Q) ME~Y—"rT74 7, @) IGEHEDOADDELZEN LR S, 3
DEFLINZEERTLEZ2 T TH 5",

ZFD0, L, HGEERBETAHEBER T LT —F Y POBEED=—ADFTRER
B OFEBL 2 L 2 Bl & 9 5 [TH##EIR) (consumer orientation) | % [ &R
(customer orientation) | " O~ —4F 4 v - a T N R — 7T 1 v T

(13) Kotler (1991). (74 V) v 7 - a b5 —, AW - /N - JEH - =4 (1996), pp. 12 — 210)
(14) [ k3, pp. 14 — 15,

(15) [k, p. 140

(16) [ L3#, p. 15,

(17) FIH - HA~—4 71 ¥ 7% (2005), p. 106,
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1 BRFEEmMEY—T T4 7EMOAL T FOEE

HER FER F B B B

T 5 #H & REETOE—Vay  REHEMLKICKDFE

(a) BRFEHM

m 5 BEE=—X BTy BEEEHRICL HFIE

(b) =—7 T4 VI ER

Wit Kotler, P., Marketing Management : Analysis, Planning, and Control, 7" ed., Prentice-Hall, 1991, p.
17.(7 4V vy 7 - 2 b7 =3, HHEREEE, A - BHIE - ZHEETRI~—F T4 07 -2 IR
v T — R R O B LR E—], 7L Y72 M, 1996 4E, p. 140)

R LT, T TOERI RO LN TS,

F 72, HEEmETGENOMEE, FEEE LTSI N TE 7228, 1990 5F18 LR
O, X—=F T4 Y ZEML MHEBETLH% (H5VIHER) LHEFHE L ORI
BT, [FHHEZEH (business profitability) | % i3 2 Wi &R [T KEI R (market
driven) ] ®FiFEL LT shTwns ¥,

ZLT, =774 Y 7EMIBTZBEEMNE, BIEWMICHGERNE NS, B%
F L BEHHEENOMBE L HETLH2HGENTE, HEO=— A2 LR LAV S REDH
B ZHERR L, EOFIEERITH L CRMMBCR 2 MR T 2 2 BT 260 H 5,

J[CEDET | TEADY—TT 1> THER

KRETIX, =7 7 4 ¥ 7GR OO & % 2 RFEMME R HF G E 7 — <1 L
T, Y= T4 Y TRERICEDWIZARD Z EbERIHZ L b SR T 5, £ <1,
AEHTIE, HEROZ L bEIRWHEI L L EOMENS, STP (LT Ay T—Yay, ¥—
FTAYT, ROV amy )l ~—r74 07 I v 7 A, FHEFROEIRE £,
3CoHT (B30T, B oA, BALDAT) O3 ODBEmICHEME B TEET 5,

3—1. EBEOIRHIFEFX  STPHBREY—FTa1>F - Iy IR
QO_EHEDNEK - BRBOIORHIFEIFE
(NZEoTHALTHLDITESTEBY, SFEXFRLVILE R [HEIF, ERHEIC
WHHENL, BEEAR~Y—7 71 ¥ 7EN 7% EOME L A%HEE LCHEH STV 5,

(18) Day (1994) &, ~—4 74 v 7 - 2t 7 bOfw#EOF T, [MHHEN (market orientation) | <2 [T 5KE) %!
(market-driven) ] D#E&DS, BFEICEN SN TI hd o 2283 %, [Day (1994) , p. 37.]
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FERORHIDHY, FERE L TEAL LRI TT . HWEOEIZIE, whnsi
WP TL B, BRRIEFVEEEI BRI VD L) LHIZ, AR, T2
A, BABRTH S L) 728 2 HWER T, FRRROSEHE [THRaE ) 12T
US| L) KBS, (] 2 USRS TH Y, BfiReELLnE Y,)

[ZREIORBIFEHX LT, BDOL ) RERREADD LAY 2L HAINS X912,
HEEDOHALTER, TATBTHLEN)ZEEZERLEZZEDEITH A,
RHEOT—T T4 Y TRIETIE, EFESFLFEDOZ— AOEWIIHIG L, BmBRER
R, MR EOR =7 74 ¥ 7 GE & HB) S &30, BEH L TRIMGMED 5 % i
R = 2R L T BEEDRDH L, K2R L72EHIC, =7 T 14 ¥ TIRIERE
DHOTOE R, 60D Tat A (D~®) I HT LI EnTEL Y,

O BREON  HRICEELGZANNO ST ST ERICI VR ShE—r T4
Y IBRBEOGH 2 U TGOS L B 5N L, HALORAREEA % [HhfERE
5o
R=TT AV THEORE =T Y EE R L, BAEATELD e i
E<—r 54 v 7 HEZ LT %,
AT —=Yay WGRsL), =54 7 (=4 >y MliGoEg) - ¥ —
7y N OBERTSE 7 V=T LT, EOR%Z Y A b (segment) P IHEE E Y
THNERET 5o
RV Vamyr7  EmAeRMmEEIMELT, BEICTE—=VTE S X ) 2 HIORY,
DI % P2 T %o
R=FTFA4 YT+ I 7 A AP) : W L TR 7 B s R i ME B, il 7 v
AOVEERE, THE—T 3 VIRIEE ¥ — 5y D OREZENICH L CTHlA G bR THEST
LTV 2 RET S,

® FATEMORE v —Fr T4 V7 - I v 7 AEREBT 520078 %2 e LT,
PR RTE 2 ER L 72 1T, ZOWBEO Y F Y FIZiHoTAHRL—Y 3 U RE
=% ¥ T ORI BT S

INLOWMKED T ADHTIE, LLICOREGNTPLOY—Fr T4 7 - Iy
7 AW, REHERHESHN, BEHE RO~ —r 74 Y IHEOREREENT
Wb, FLTC, @ AvsF—vay, F=rr4 v 7@ORYVa=rriE, WEERE
XS LWtk D< A « v —4 5 4 ~ 7 (mass marketing) & 1ZFBI L, (Aot
(= v b kT AVF—Yary, F A5 —¥ 3 ¥ market segmentation) | D%
ZIHELER LI LA sIch s P,

1970 ~ 1980 4EAX D H AR T, HEZOMIEOL L L FEOMAMLIZE Y, HEE%

(19) W[ (2000), pp. 359 — 360,

(20) WiEHE (JE11), pp. 9 — 10,

(1) &7 Ay b Eid, WHEEME ST,
(22) a b5 —, FiBH (1:13), pp.220 - 221,
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[FEMZEEE 7 V—T7 1 hET 515 X0 0B » S, il bikig2s, EEm
WCREREFEHEZED 2, BRICBWT, £, RN - RN R~—7 71 » FiRiGE%E
BRT BLEWED S, [REFEOMEGHER] L L TOREE RN BB ~D% I 2 38%
25, IR E R o TV D,

ZD1D, REOI—7 T 4 ¥ TEEOIESHE, TR ERERNRLTIEIIA - —7
TAYTDD, WEBED=—ADEKREICERTE2~Y =T T4 7 - Iy 7 AERMRWIC
BT A5—7 v b - =454 7 (target marketing) 1 4~ DA AP RIS 5 T
Y+ bw-TJY =254 7 (oneto-one marketing) |2, FOEEEZBITLTE T4,

B3R L72 & 912, Kotler (1997) i3, HF DO =— AOREAMEZHHRIZL T, £/ X ¥
7 — 3 a3 v (segmentation: Ti¥flisb) & % —% 5 1+ ~ 7 (targeting: ¥ — 7 v biily (1=
BTiYs) OFEE), KT Y a= v 7 (positioning) % FEAIHEE T 5 [STP (Segmentation,
Targeting, Positioning) —L T [STP| & W&Hr | Mg D w2 I L T2 @,

SO, =T T4 T, FRW - FEERNICEKRIL S L7201, Lazer = Kelley
WKEBYATLAX - 770 —=F I ATY T IV =4 T 4 7 (managerial
marketing) OBHLADHEE L ZOWM L LTHMBTL2 2L TE %, MAIIRL72 LD

K2 v—77«4 2 JEBRE O

DI —X ORESHT
v

@Y —4 T 4 VT REDRE

{

'S ™

TEIr—X @I AvF—av, B—5HF12Y

p
@Rovaz=vy
\

(

OI—4F425-3IvHR (4P)
B —X ) . .
@RTHEOEE

g 70— B AREE R (2009), p. 1012 —FEIE 2 I 2 /F.

(23) Kotler (1997) , p. 249.
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X3 STPEkEE

AV F—a Y B—=lFTFa4 2T
/ém%ﬂﬁmﬁﬁ;\ /éﬁtdxth%\
%€ & hig#a e FE D FE{h
DEHE
# #
QT+ irnFO @r—5yrERD

Rovaz=vy
(ot

1= vl N1))
e

~

DA I=I2/ A |

®avt 7 FDER

\\74_»®ﬁﬂ<// \\tﬁxthﬁﬁ/

il : Kotler, P, Marketing Management, 9" ed., Prentice-Hall, 1997, p.249.

B4 =471 TBBOBE

\\tﬁ% ,/

Y =T [ HEBEDRIE - BIE - X

:

| =y rmenmoms

o ————

/ \
/ ‘
R—TT409 - SYHREH

JaE—

Hige I (2012), p. 812 —HBAEIE 2 0 2 AER.
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\Z, McCarthy 28 [X—=2 v 7 - =% 7 4 ¥ 7 (Basic Marketing) | D CTH\Fiz<—7
F4 73 v 27 A (marketing mix) D72 D4 >DFEFEL LT, (1) #4 (product) BiE,
(2) filit% (price) B3k, (3) 7'HE— 3 » (promotion) BUK, (4) JitaliF ¥ &)V (JLalARE
place) B3k &R ZIF TV 5 %Y,

COL) BRBE=—ADLEEZ MR L LASTPlRIEL -7 T4 7 - IV 7R
&, TEANRP AT, AAAHOEZTHAHEEL) ML EIFE D2 b EITE
BENTWE, RO EIFENRD L0561, S0 ZEAKRE LTOTAM] %25
X TR, EVBEMTERTH D, TD20, REDO—7 T 14 ¥ JHEIETIE, HEED
R R RHRICHBEZE 2 SNV =TT BT A T —2 a U ERITHIDENESH L LS
N5,

3—2. BHIBHE : EEEFEHOEREEE S
O ELHEDEK : BHIBE
WHEZ, TRENOBEOHEMRIAEELDB L VE W) 728 2, BHIBFRIRV 2D
DRPERZE VD Z DS, BHE, HRPLBEIN TV, AKIZ, HOORTHE
ZVED DD TH o 72A, MO EIIE, fote LTHMIEL BRI TE 72,
AR OB X 5 &, #fEIE, TR (1688 ~ 1704 4F) VLTIl - 72 & Sh
T2, EUAPHERSE] 17674) 122 RCERTETH L SNUT ) St
o X Loli#kl, 16804E F TORLHE TR b - T A Pk RS AERL] ([ THHIRR
RIL, BEOFIIMFICENE I LR TINBIPELET 5o BiE & WD BEIEAT
b, TEDLEITL o TV EHIEIZWV 25D, BT [Toa SR iE] &,
TLRR154E) O TREDEAIC R D TEv 2l lAPRHICIEE ST, RAFFIIHHE.
TIXER R XL OB X 5, 2 LT, Bffidtago [HeaEm+ Ml 1, fiE
LW EREAHE SR TWD (K528 P,)

[BHIEEE] &%, B, BOORTHZIESL LD BHEMETH LHEIIHV2H DH35%E
KLWX 9, I, ZNThOBEOEMRIAE LTIV IVE VW) T LA FEIRL:
ZEDHLETH 5,

s HHEIHE IO bED X HIZ, BHOFHEFIRAL L ZICE ZENEETH S
PERBLTINTVWSE, 2F 0, R, FERLVEIZIE S L Z2FIC#EIREER | %
LT, B TEFRLTERWZ X, [T FV—3 v 7 (outsourcing : REDEBHED—F
AR | DTV E WS T EEREIBL TV,

R=FT T4 T AHNE O (2008) 1&, LT O X ) ICHHEOAFEER &N

(24) HiBH (11:6), pp. 7 — 8

(25) mIE#E (719), pp. 592 — 593,
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